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ADVERTISING OPTIONS

OPTION 3    Half-page Ad     $790

We’re starting the new year in style by celebrating the longevity and leadership of our MBA 
members! Showcase your organization in the January 2024 Business Magazine as we celebrate the 
hundreds of member companies marking milestone anniversaries in the new year!

It’s Time to Celebrate!It’s Time to Celebrate!

OPTION 1
Anniversary Profile     $1,400

January 202January 20244 Issue Issue

DEADLINES:
Profile Reservation: 
WEDNESDAY, NOVEMBER 22         

Profile Materials Due: 
THURSDAY, NOVEMBER 30

Ad Space Reservation: 
FRIDAY, DECEMBER 1         

Ad Materials Due: 
MONDAY, DECEMBER 11

OPTION 2
Full-Page Ad     $1,300
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25 YEARS!
CELEBRATING

www.McInnesRolledRings.com 1.800.569.1420 • 1533 E 12th Street • Erie, PA 16511 

Fifty years ago, American Hollow 
Boring Co. (AHB) was planning its 
50th anniversary dinner dance. The 
planning committee was featured 
in the local paper. The year was 1968 
and, in the 50 years leading up to 
that time, AHB had become a large 
specialized operation for deep hole 
drilling and boring.  

The founders were Charles Mueller 
and John Gillespie. They met on a 
trolley in Erie as the story goes, and 
they each brought complementary 

skills in sales and drilling technology. The company was incorporated 
in 1918 and established on the site of the current facility. Charlie 
Mueller outlived John Gillespie and was president from 1938 until 
succeeded by Benjamin Ginader in 1966. Ben had been a preacher’s 
son and a photographer before becoming John’s son-in-law and 
joining the company. In 1980, John Ginader was named president. 
In 2008, Geoff Ginader became the fourth generation president of 
American Hollow Boring.  His sister Aimee Ginader Gevirtz now serves 
as chief financial fficer. More than a family business, AHB recognizes 
the dedicated leadership of its officers over time, including Arthur 
Sherriff, Sheldon Kaercher,, Jerry Clover, Peter Dion, Tom Davis, Jeff 
Maries, Naomi Milner, Tim Kaercher, George Jester and Brad Kegerreis

The early sixties brought two key business segments including high 
pressure vessels and pipe molds.  Then, the first trepan machine 
was introduced in 1963. Trepanning is a highly productive deep 
hole drilling process that produces a core. The combination of 
cemented carbide cutters and innovative tooling was a great boost 
to productivity that drove further growth. Expansions of production 
facilities in 1954, 1980 and 1990 have brought a total of 60,000 
square feet under one roof for the machine shop and storage of 
customer goods. While more trepanning machines were added, the 

Geoff Ginader, 
President
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old drilling methods also have been preserved to provide the right 
combination of reliability and skilled hollow bore solutions. AHB also 
maintains unique capabilities in honing, manual machining and CNC 
machining for a full-service deep hole machining shop. 

As a high-mix, often low-volume job shop, American Hollow Boring 
Co. is an ISO 9001:2008 certified machine shop performing deep 
hole boring, trepanning, honing, manual machining, and CNC 
machining to customer specifications.  The certification is a mark of 
its commitment to satisfy its customers who work in industry across 
town and to those depending on AHB’s work for critical missions 
around the world.

From rough drilled bars to precision cylinders, AHB uses the word “true” 
to describe the accuracy of the holes it produces. “We ask how true the 
bars are and measure each part carefully,” says Ginader. “Although the 
idea of a bar with a hole seems simple, we know that every inch of a long 
bore can vary and must meet specifications.” 

The largest cylinder shown above is 20 inches bore size by 240 inches 
long and varies in wall thickness less than .005 inches at every point 
along the length. The small tubes shown are true at the bottom of 
a blind deep hole that does not go through. These are just a few 
examples of how AHB brings together technology and skill with 
great results.

“Beyond the enduring story of the company, we are in essence a 
great workshop,” says Ginader. “A great workshop is a place where 
skilled people can practice their trade. The environment supports 
this and focus can be brought to difficult problems. The challenge 
we have in industry today is in building and maintaining skills in the 
workforce. A great workshop can employ these skills helping each 
employee to reach his or her potential.  A great workshop fully utilizes 
its equipment. A great workshop is attractive to customers who are 
satisfied by work finished properly. In this way, our workshop itself 
will reach its potential now and in the next 100 years.”

ERIE TEC PROFILE

When Norman E. Ketchel established 
a small bearings distributor in Erie 
60  years ago, he might never have 
imagined that it would grow into a 
multimillion-dollar, full-line mechanical 
and electrical industrial supplier with 
six locations across Pennsylvania. Then 
again, maybe that’s exactly what he 
hoped for; he was a driven, dedicated 
man.

Today, what began as Erie Bearings 
Company is now ErieTec, Inc., owned 
and operated by his children, Michael 

L. Ketchel and Judith E. Miller.  The name change was very recent – just 
implemented in November – but it had been a long time coming: 
“We’ve been more than just bearings for quite a while,” President Michael 
Ketchel says. “It was time our name reflected that.” While the company 
began with its exclusive focus on bearings, it grew significantly over the 
years. Over time and with excellent staff and training, ErieTec became a 
full line solutions-based supplier, a company you could trust to find you 
cost-savings opportunities across the industrial spectrum. 

Sixty years of experience has given ErieTec the ability to offer solutions 
not only in a wide range of products, but also across numerous industries. 
In the Pennsylvania-Ohio-New York area, there are many prevalent 
industries – food and beverage, lumber, oil and gas, plastics, steel and 
metal, paper products and machine shops – and ErieTec has experience 
with each and every one of them. “The things that set us apart from 
the big ‘chain’ guys are our experience and expertise. We don’t just take 
your orders; we can assess your operation and tell you which sensor or 
coupling or motor is best for your application,” Ketchel said. 

Recommendations from ErieTec account managers and solutions 
specialists come largely from their own experience – in addition to the 
extensive training each of them receives. Upon hire, each ErieTec expert-
in-the-making must complete five weeks of electrical and mechanical 
training to lay a proper foundation of knowledge. From there, monthly 

Michael L. Ketchel, 
President
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training seminars keep each employee up to date on the latest products 
and solutions. Whether you’re working with someone who’s been in 
the field 30-plus years or someone fresh to the industry, ErieTec is full of 
experts who are all focused on one thing: the customer.

ErieTec’s mission statement begins, “Our mission is to provide technical 
solutions that improve our customer’s profitability, enhance their 
efficiencies, and increase their employees’ safety.” The customer’s well 
being is the sole focus of ErieTec’s operations. Whether they’re offering 
ways to cut energy costs, reduce downtime, increase component life 
or simply suggesting a more efficient inventory plan, ErieTec builds its 
success on its customers. “As odd as it sounds, we actually want to sell 
you less,” Ketchel explains. “We want to earn your business by proving 
that we bring value to your company.”

The customer-first business model has been at the heart of the company 
for all 60 years of its operation, and that contributes to its constant 
growth. While Erie Bearings Co. was just one small shared building at 
its inception, ErieTec is now six full branches, each filled with regional 
experts and market-specific inventory. In Erie you’ll find corporate 
headquarters in addition to the Erie branch office and EB Controls, the 
panel-building division of ErieTec. Other branches are located in Altoona, 
Indiana, Meadville, Pittsburgh and St. Marys. 

Marking the 60th anniversary of the company is an incredible joy for 
each of ErieTec’s employees, and, of course, its owners. On the future 
of ErieTec, Ketchel stated, “We’ve always been a growing company and 
that’s what we’ll continue to be.”

Willy Sickert is a walking encyclopedia of hydraulic and 
pneumatic fittings, hoses, hydraulic tubing, gaskets, gauges 
and v-belts. He knows every square inch of his inventory 
by heart and he keeps his company’s shelves stocked with 
hard-to-find parts, knowing there are always customers who 
need them. 

“I don’t cut corners on inventory,” Sickert explains, “and our 
motto is, ‘if we can’t make it, you don’t need it.’ ” 

As president and owner of Sirco Industrial Supply, 2127 
Caughey Road in Millcreek Township, Sickert is an expert in 
his field. He has tremendous product knowledge, enabling 
Sirco Industrial Supply to become the go-to provider for 
hoses and belts, hydraulic fluids and safety supplies in the 
region. 

Whether you’re a hobbyist restoring an old car, boating en-
thusiast, a small lawncare operation, or major manufacturing 
concern, Sirco Industrial Supply can get the parts you need 
or, in many cases, customize them to your specifications. 

“The advantage of our company is that we are willing to 
stock, which larger corporations can’t enjoy because they 
have to share their inventory,” notes Sickert. “And because we 
control our own inventory, we stock more than most. We are 
usually the second or third source in desperation of trying to 
find the product, and they eventually become our customer 
because they don’t have to search anymore.” 

Sirco Industrial Supply’s loyal customer base includes ap-
proximately 600 regular customers and 5,000 in the tri-state 
area that the company services annually. These customers 
represent a wide range of industries from government, auto-
motive, plastic injection, tool-and-die, logging, earth-moving 
equipment, as well as gas-well production. 

60 Years in Business 
As Sickert explains, Sirco has come a long way since his father 
Fred founded Sickert Rubber Company in 1961. The family 
owned business, which specialized in mechanical drives, op-
erated out of the Dorme Motel on West 26th Street until 1973 
when a fire broke out, flooding the basement operation. 

It was then that the Sickerts moved the business to its current 
10,000-square-feet location on Caughey Road, shortened the 
name to Sirco, and incorporated it in 1974. 

In 1981, Willy, then a Gannon College student, came on board 
to help his father and mother with the business during some 
trying financial times. He paid off the debts, got the business 
back on its feet, and by 1995 purchased the company, expand-
ing the name to the present-day Sirco Industrial Supply. 

According to Willy’s son Matt, vice president of Sales and a 
service technician, Sirco Industrial Supply outshines its compe-
tition with its professional, quality service — and unbelievably 
low prices. 

“We have people driving two-plus hours to get to us because 
they don’t want to go anywhere else, so they come here to 
get it done right,” he says. “Our niche is everyone’s can’t do is 
our can do.” 

Sirco Industrial Supply’s storefront offers an array of products, 
from extreme temperature work boots from Canada to safety 
glasses, gloves, jackets, road reflectors, traffic cones, snow 
melt, wiper blades and automotive fluids. 

With such an inventory, it’s easy to see why Sirco Industrial 
Supply continues to be not only one of the best-kept secrets, 
but also “the best little hose and belt house in town.” 

Company Snapshot

Sirco Industrial Supply 
Sirco Industrial Supply offers a wide range 
of hydraulic and pneumatic fittings and 
hoses, as well as brake lines, hydraulic 
tubing, Roadrunner high performance 
braided lines, safety equipment, O-rings, 
sheet rubber, belts, conveyor belts and 
v-belts. They also are a local source for 
Caterpillar assemblies. 

Location: 2127 Caughey Road  
in Millcreek Township 

Business Hours: 7 a.m. to 5 p.m. Monday 
through Friday; 8 a.m. to Noon Saturday 

Phone: 814/838-2059 

www.sirco-industrial.com.
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Founded in 1941, Morris Coupling 
began its entry into pneumatic 

conveying through its design 
and introduction of the 
industry’s first compres-
sion coupling. It is still the 
standard of the industry after 

nearly 80 years and our 
company has become the 

world’s leading manufacturer of 
components for pneumatic conveying 

and industrial vacuum systems.

We appreciate all of our employees, 
suppliers and customers in 
Northwest Pennsylvania and 

beyond who have helped make our company 
a success for 80 amazing years...Thank You!

Thank You For 80 Amazing Years!

Morris Coupling is family-owned with corporate headquarters in Erie, PA; manufacturing facilities in 
Erie, PA, Knoxville, TN, and Marietta, GA; and distributions centers in Mexico, Europe and Asia.

(800) 426-1579 • morriscoupling.com
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